
“Colonial” style home, but your budget 
suggests you should look for a Cape 
Cod.  Before you decide to compromise, 
consider buying a Colonial that needs 
some work.  If you’re handy, this can 
get you what you want, at a price you 

can afford.   

 

Suppose 
you’d like 
to live in 

the same town as your 
job or your family, but you think you can’t 
afford it.  You might consider an adjacent 
town that ‘s a bit more affordable.   

In any case, discuss your wishes in 
detail with me since I often discover 
“deals” before they’re even advertised! 

 

WHICH IS BETTER? 

When you’re “on the hunt” for a home, 
you’ll hear “the 3 most important things in 
home-buying are Location, Location,   
Location!”  And, by and large, this is true.  
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TERI  in the  MARKET 
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One reason, this is often one of the big-
gest changes in your life so far. Second, it 
represents a big commitment. The excite-
ment, though, of knowing you’ll soon 
OWN your home makes it all well worth it! 

As a Realtor� , I ask people to start by  
deciding on these four factors: 

·  Where 

·  When 

·  Size — # of  bedrooms and baths 

·  How Much 

The answer to “How Much” will help     
you to decide on style — and         
possibly condition. 

In fact, some people start with “how 
much” since often the answer to that 
question also suggests “where” you  
should look , and for what “size”.   

I firmly believe there is a house out 
there for anyone who wishes one — and 
that they will be able to get the home they 
want at a price they can afford!  What’s 
more, I’ll help them find it, provided the 
people I’m helping remember two        
cardinal rules: 

·  NOTHING IS PERFECT … and 

·  MOST  THINGS CAN BE FIXED 

For example, suppose you really want a 

If your funds are limited,  it’s usually better 
to buy a “fixer-upper” in a great neighbor-
hood than a house in “move-in” condition 
in a “needy” neighborhood. You can    
always improve the house you buy as you 
have the funds and/or the time.  But there 
is nothing you can do about  the neighbor-
hood.  And when you’re ready to sell, your 
neighborhood will count as much or 
more than the house itself!  

If you’re planning to move from your    
present community to a new one, and 
you’re not sure where to look in your 
“target town”, your Realtor�  is your best 
source of information on town amenities 
— parks, transportation, schools, etc.        
I provide all this information free of 
charge to my clients.    Just Ask Me! 

continued  on reverse ... 
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·  The Market NOW 

·  Mortgages Unveiled 
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·  Nothing is  perfect 
·  Most things can be fixed  

“EXTRA”  inside 
COSTS OF  
UPDATING 



� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � �� � � � � � � � � � � � � � � �� �� � � � � � � � � � �    
WHEN  should we look? 

If you're a “first time” homebuyer, allow 
yourself at least 4 months Ð since the  
ªclosingº can take 60 to 90 days. This 
gives you plenty of time to find what you 
want and ªcloseº on it. 

If you already own a home you need to 
sell in order to buy your next home, you 
should allow at least 6 months Ð time for 
your Realtor to sell your home, and help 
you find a new one. 
   

SIZE   

3 to 4 bedroom homes with 
at least 2 baths have the 
best resale value Ð an    
important factor if you see    
yourself eventually selling and     
moving again. 
\ 

If price is an issue, one possibility is a 
home you can add on toÐlike a two- � 

bedroom Cape Cod or ranch with room 
for  expansion.  If 

you're handy, and 
can do much of 
the ªrenovationº 
yourself, this 
might be ideal.  

 

Another possibility 
is a Town House. 

There are some really lovely 
new ones on the market, and the main-
tenance is done by the Association for a 
relatively small monthly feeÐvery much 
worth it for busy professionals. 

For “empty-nesters” the new ªActive 
Adultº communities could be perfect for 
you if you'd rather leave the gardening, 
grounds and building-maintenance to 
someone else. 
 

HOW MUCH can we afford? 
 

Before you begin your search, you'll want 
to know the ªprice rangeº in which you 
should be looking.      
 

Rather than struggle with this, I'll          
introduce you to our on-site Gold       
Services Manager. That way, you can 
explore ALL of your financial options Ð 
and learn about some fantastic programs 
that will save you money.    
 

Most important,  when you're                
buying or selling a home  Ð       

Consult a Realtor�  — because   
making a mistake in this arena    

can be very costly.  �  

First time buyers may want to consider a         
Townhouse; ª Empty-Nestersº might   

like an ªActive Adult ª community 
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“We thought we were getting a great 
deal since we were buying directly 
from the seller — no Realtor involved. 
After we moved in, we learned our 
neighbor bought their house —
identical to ours—a month before, for 
$22,000 less!   

Solution:  If you see a For Sale By Owner 
sign on a house you're interested in, call 
your Realtor.  He or she will be able to tell 
you whether the ªprice is rightº, and, if the 
owner is willing, can negotiate the contract 
for you. 
 

“What if my house sells before I find 
one I want to buy? This happened to 
my sister and she was really in a bind.”    

Solution. Your Realtor can add a clause 
to the contract indicating that possession 
will occur when the seller (you) finds a 
new  residence. 

.“We bought our first house without a 
Realtor because the owner said he’d 
give us a better price.  Since he’d just 
renovated, he said we didn’t need an 
home inspection —saving us another 
$400. Three weeks after we closed, our 
basement flooded, ruining all our photo 
albums and some chairs I was going to 
reupholster!  The seller’s “renovation”  
had messed up the plumbing!  That  
‘savings’ cost us a bundle.” 

Solution:  First, a Realtor is your best 
friend in any real estate transaction.  He or 
she will point out the danger of not having a 
home inspection. An inspection is designed 
to reveal potential problems with major 
systemsÐlike DIY plumbing Ðwhich the 
seller will usually fix before closing. 

After we hired him, our Realtor told us 
“all we need to do is put your house on 
the MLS and it’ll sell.”  Only 11 people  

Consult a Realtor® 
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even looked at our home in the 6 
months it was on the market!  Our NEW 
Realtor held Open Houses, put it on her 
website and advertised it in the newspa-
per — and it sold in just 3 weeks!! 

Solution:  Before you hire a Realtor� , 
make sure he or she is willing to spend the 
time and money to ªmarketº it Ð not just 
ªput it on the market.º  There's a huge    
difference Ðand it shows in the results! 
 

HAVE QUESTIONS?   

CALL OR EMAIL ME  

   � � � � � � � � � � � � �

tmalone@weichert.com 

www.terimalone.com  
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Lately, a lot of you have asked 
 

Should I upgrade my kitchen, Should I upgrade my kitchen, 
bathbath—— and how much will it cost?  and how much will it cost?   

My Kitchen is old … does that matter? 
Today, it can matter a lot!  A 
few years ago — when there 
were multiple buyers for nearly 
every house on the market— 
dated kitchens and baths were 
not a big consideration. Today, 
though, with 2 to 5 houses for 
every buyer, newer kitchens and 
baths — as well as patios and 
decks — can make a big differ-
ence. 
 
PICTURE THIS … You’re a 
buyer choosing between a home 
where the kitchen and baths 
need updating, and one that’s 
already been upgraded.  If the 
difference in price is $25,000 to 
$30,000,  you’re more likely to 
choose the one that’s already 
been updated —  if the location, 
size of home, etc. are similar. 
 
Furthermore, if there are enough 
homes on the market with       
updated kitchens and baths, a 
home that needs these            
upgrades may sit on  the market 
quite a while — or it might not 
sell at all! 
 
One way to decide whether     
upgrades are important for your 
home, is to visit some homes 
that are on the market in your 
area and pay particular attention 
to the upgrades of those homes. 
These are, after all, the homes 
with which your home is    
competing.  That will give you 
some ideas — help you arrive at 
a price — or decision about up-
grading. 

  .   
    
 

 
 
 
 
 
 
 
 
Most important,  before you  
embark on upgrades, speak 
with your Realtor about the  
market and whether upgrades 
make sense for you.   
 
Finally, one last option … if 
you really don’t want to go to the 
time and expense of upgrading, 
consider offering your home 
for a lower price than those 
that are updated and currently 
on the market in your area.  
 
You’ll need to be realistic about 
this, so consult your Realtor.   
He or she may know buyers  
who want to do their own       
upgrades — to “have it their 
way.” Your home, then, might be 
their choice!   �  
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If you’re upgrading to sell, be sure to 
speak with your Realtor before you 
embark on major renovations! 
 

If your our goal is to make your home 
more marketable, you’ll want to recover 
the cost of the upgrade in the selling 
price! 
 

That said, in this area of NJ, the        
upgrades to consider are 
 
·  New kitchen cabinets: Choose a 

light wood.  Maple is most popular, 
but Oak is less  expensive.   

 
Mid-grade cabinets cost about $250 a 
linear foot.  So a 12’ x12’ kitchen with 
18 linear feet of cabinets will cost about 
$4500 plus installation— usually about 
50% of the cost of the cabinets — 
$2,300 in this case. 
 
·  Countertop: Granite is the most 

popular, and the most expensive.  
But sometimes, granite is not neces-
sary for your home to compete    
favorably in the marketplace. 

 
Sometimes, it’s wiser to use one of the  

      many “granite-look-alike” 
        Laminates instead —  

     which retail at about  
   1/3 the cost. 
 
This is another place 
where your Realtor’s 
input can save you 

time and money. 
 

… continued on reverse 

 The prices here are pretty  
close to retail market price.  

 

However, I work with a few builders 
and suppliers, and may be  

able to help you save money with 
discounts. So call me and let’s 

 talk about your plans. 
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A moderate-grade granite is 
priced at about $70 a square foot. 
However, since most counters 
are 25” deep, this actually trans-
lates to about $210 per linear 
foot. If you have, or will have, 16’ 
of counter top, the cost of the 
granite will be about $3400      
including installation.  
 

Again, it is very important to 
consult your Realtor before   
deciding on what type of coun-
tertop to install. 
 

·  Backsplash:  If you decide 
on granite counters, you’ll  
want either tumbled marble 
tiles or granite for your back-
splash. 

 

Here, the cost is primarily in the 
labor to install.  Tumbled marble 
can be purchased for as little as 
$6 a square foot.  Usually there 
are 18” between the counter and 
bottom of cabinets (except over 
the stove).  If you have 16 feet 
of counter space, then you 
will need about 25 feet of 
tumbled marble.  If you plan to 
have it installed “on the diago-
nal”, you’ll need more. 
 

At $6 per square foot, the cost of 
the tumbled marble tiles will be 
about $150. The installation will 
be about $500. 
 

·  New Floor:  Today, many 
people like the look of hard-
wood in their kitchen; others 
prefer ceramic tile or marble. 

 

Hardwood is about $7 per square 
foot (I don’t recommend a Pergo-
type floor). Tile is less expensive 
to buy but installation is more 
costly. Hardwood installation is 
about $8 a square foot., so, if you 
choose hardwood, and your 
kitchen is 12’ x 12’, you’ll need to 
cover about 100 square feet. (2 
feet is taken up by cabinets). The 
cost, then, will be about $1500. 

·  Appliances:  If you purchase 
stainless steel — mid-grade — the 
total cost of your Refrigerator, 
Range, Dishwasher and Micro-
wave should be about $3,500.  

 
If you choose a cook-top and double-
wall oven, you’ll need to add about 
$600 to that cost. 
 

 

 
 
So, a remake of our imaginary kitchen 
will cost approximately: 
 

$6,800 Cabinets 
$3,400 Granite Counters 
$   650 Backsplash 
$1,500 New Floor 
$3,500 Appliances 

 

… for a total of about $16,000. If you 
choose things like pull-out drawers, 
crown molding, etc, the cost will rise 
by another$1,000-$2,000. 
 

The BIG Question is:   
Will it be worth it?   
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·  You’ll have to live with the 
construction mess— usually  
for a couple of weeks, and 
 

·  You’ll be writing the checks! 
 

But, if the renovation will get 
you $25,000—$30,000 more for 
your home —- and/or if you’ll be 
able to sell your home faster — 
then the cost may well be a 
sound   investment. 

  
BATH RENOVATIONS are 
generally less expensive. 
 
·  New Commode, tub, 

shower, vanities, lighting 
 

The commode will cost 
about $250; mid-grade van-
ity sinks run about $300 for 
a single, $600 for a double.  
Many vanity sinks come 

with a “cultured marble” top 
with the sink carved into it.  If 
you want a granite top, the cost 
will be higher. 
 
Some people opt for a jetted or 
“ whirlpool”  tub — the cost of 
which can be $700-$1000. A 
standard tub costs about $300. 
 
Between tile for the walls and 
floor, new fixtures & lighting, 
shower doors, and installation, 
a renovated bath can cost       
between $5,000 and $10,000 
depending on the size of the 
bath and quality of  amenities. 
 
But, if you’re selling, an         
updated bath may be just what 
it takes to get your price! 
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NO MATTER WHAT:  If 
your object is to sell, always 

consult an experienced 
Realtor before you spend 

your money on major  
renovations!  


